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Chapter: 14 – Accounting for Sales & Cash Receipts
Section 2: Analyzing Sales Transactions
Warm-Ups:

· What data is included on a sales receipt?

· Why do you think that most businesses are willing to sell goods on account?

Objectives:

· Explain the how to record the sale of merchandise on account.
· Explain how to use the accounts receivable subsidiary ledger.

· Use the Sales Tax Payable account and its rules of debit and credit.

· Use the Sales Returns and Allowances account and its rules of debit and credit.

READING ASSIGNMENT

Sales on Account: Read pages 384-390. Define the following terms and answer the questions.
	Term
	Definition/Explanation

	Sale on Account
	A charge or credit sale

	Charge Customer
	

	Sales Slip
	

	Sales Tax
	

	Credit Terms
	


1. Why do major businesses sell on account?
2. Why is it necessary to separate the sales tax amount from the amount of merchandise sold?
The Accounts Subsidiary Ledger:

	Term
	Definition/Explanation

	Accounts Receivable Subsidiary Ledger
	

	Subsidiary Ledger
	

	Controlling Account
	


Recording Transactions
	Recording Sales on Account, p. 386

	Debit
	Credit

	
	

	
	


Sales Returns & Allowances

	Term
	Definition/Explanation

	Sales Return
	

	Sales Allowance
	

	Credit Memorandum
	

	Contra Account
	


	Sales Returns & Allowances, p. 390

	Debit
	Credit

	
	

	
	


Working Papers & Textbook Problems:
· Problem 14-2 (WP)



























